
Changing the way businesses 
convert. peersalesagency.com



Our
Work.



Lead Generating 
Websites



Problem 
A full team of BDRs and 
a brochure website.

Solution 
Create a digital experience that 
supported the buyer’s journey and 
self-research, and operated as a lead 
generation tool.
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Top of Funnel: 

● Pain-focused copy
● Easy-to-read benefits
● Thought leadership and educational content 

Middle of Funnel:

● Social proof from satisfied customer testimonials 
and case studies 

● On-demand demo videos
● Schedule Demo Form

Bottom of Funnel:

● Free Trial offers 
● Landing Pages, Forms, and Instant Chat
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Outcome
● A website that collects and 

nurtures leads 

● A modern platform that plays 
nicely with their CRM. 

● Insight into prospects who 
revisit the site 

● Growth and investment from 
Bain Capital, one of the largest 
PE Funds in the U.S.

Finally, an agency who 
understands SaaS.

“The traditional agency model of 
brand first, sales second doesn’t 
meet the needs of our business. 
We chose Peer because it was very 
obvious they understand SaaS, and 
how ‘buyers’ today think.”

Steve Dugger, 

Co-founder
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Digital Lead 
Generation Campaigns



Problem 
TV, radio, trade shows and print 
weren’t generating enough 
leads to keep their sales people 
fed.

Solution 
Create digital content and campaigns 
to generate a steady stream of 
incoming leads.

C
as

e 
st

u
d

y



Introduce landing pages and forms 

Added forms on Ty’s existing site, and 
landing pages to collect leads. 

Set up lead qualification and tracking

Implemented HubSpot and marketing tools to 
automatically collect and funnel leads to the 
sales team so they could qualify and open deals 
and see how much leads were costing them.

Maximize partner influence and co-op dollars

Worked with manufacturers to maximize their 
co-marketing programs and run digital ad 
campaigns through Facebook. 
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Outcome
● Positive ROI in 90 days. 

● Added $6,000,000 in 
additional revenue in 
18 months.

● Currently report 30x profit 
multiplier on spend to 
revenue opportunities.

● Secured $560,000 in 
additional COOP marketing 
reimbursement from 
manufacturers.

200% growth in 
6 months

“Changed everything for us! We called 
Peer to help us refine our marketing 
strategy, but they ended up playing a 
key role with marketing, sales, ops and 
overall financial reporting. It’s like we 
added a hands-on board member.”

Ty Lisiecki,

CEO
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Outsourced Sales and 
Marketing Strategy 
and Support



Problem 
Lacked internal sales and 
marketing expertise and resources 
to meet investors’ goals.

Solution 
Operate as an extension of their team, 
providing them with vast experience to 
execute strategy and implementation.
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Develop targeting strategy 

Built personas and messaging strategy 
to connect to their buyers, competitive 
analysis and content strategy.

Develop sales and marketing offers 
and assets

Built brand authority and thought 
leadership with prospective buyers 
already in the sales funnel with scripts, 
nurture emails and educational content, 
video, investor decks and slicks, sales 
decks, lead gen website, case studies, 
newsletters, and event collateral.

Build an audience and generate 
targeted leads

Develop and optimize top of funnel 
campaigns complete with offers to 
entice their target audience to opt into 
their marketing funnel.C
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Outcome
● Immediately offloaded the 

burden of sales and 
marketing operations. 

● Launched a new website that 
generates qualified leads and 
communicates their strong 
differentiation in the market. 

● Added new revenue to their 
annual target.

Sales & Marketing
on the same page? Really!

“Peer helped us speak in our customers’ 
language about what’s most important 
to them, and then carried that brand 
voice across all parts of our sales and 
marketing efforts. We’re successfully 
using strategies to find and convert 
leads that we didn’t even know were 
possible! Peer has been instrumental in 
our business growth.”

Lee Farabaugh, 

Founder, President
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Ready to get started?
Your prospects are looking for you 
right now. We can help bring them in.

contact@peersalesagency.com

mailto:contact@peersalesagency.com

